Industry Focus

Trintek Energy
Consulting, Inc.
Trintek Energy Consulting, Inc. was
founded in 2003 in Glen Ellyn, IL by
President and Principal Consultant
T.N. (Tim) Libson.

Consulting Service
Libson’s first consulting assignment

The company provides project
development analysis, and acquisition,

was in 2003 for Invenergy LLC’s first
wind project, Buffalo Mountain Wind

investment, and asset management
services.

Farm in Anderson, County, TN.
“We create value for our clients and

Wind energy-related services
includes assistance with:

their stakeholders by illustrating how
to reduce costs, improve performance,

• Negotiating power purchase
agreements and interconnection

increase value, lower risks, and
achieve their organizational objec-

agreements.
• Economic modeling, project

tives,” Libson says.
Libson says his company is commit-

valuation, and project financing.
• Turbine purchases, long-term

ted to providing its clients the services
they need to develop or acquire safe,

parts and services, and EPC contracts.

clean, and sustainable renewable
energy in the future.

Wind Industr
y
Industry
Libson founded Trintek after realizing his 26 years of experience working

“We want to play our part in moving
the country towards a future state,

for energy companies such as BP-Amoco
Corp. and the AES Corp. was transferable to the wind energy industry.
“My experience working in the
independent power producer (IPP)
industry is similar to the wind energy
industry with the primary difference
being in power generation technol-

Tim Libson

which includes a 20% penetration of
renewables into the electric grid over a
reasonable time frame,” he adds.
In addition, Libson says the company is considering participation in
offshore wind energy development
and wants to grow slowly while
retaining a focus on quality, response,
and value.

183 Kenilworth Ave.
Glen Ellyn, IL 60137
630-776-6247
FAX: 630-469-3215
www.trintek-energy.com
tnlibson@trintek-energy.com
Characteristics of Trintek
Energy Consulting, Inc.
Services

• Evaluation and negotiation of power
purchase agreements
• Transmission interconnection applications
and agreements
• Project financing
• Wind turbine purchase agreements
• Long-term parts and services agreements
• Due diligence for lenders/investors
• Project pro-forma modeling
• Feasibility studies
• Land leasing and acquistion
• Project management

ogy,” he says.
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